
As a sales practitioner, Patrick Morrissey has 
learned there is one overriding best practice...

Help clients 
make more 
moneyHelp clients 

make more 
money.”

Register NOW for the 
IPA Solution Selling Program!

(800) 255-8141 
www.IPA.org/SALES

7200 France Ave South, Suite 223
Edina, MN 55435

	
PRICING IPA Member Non-Member

First Registrant $495 $595

Additional Registrants $395 $495

“



A 10-Step Video Series and Resource Center

Patrick Morrissey has been involved in graphic arts sales and sales management for more than 

25 years. He has an MBA in marketing, was formally educated in economics at Northwestern 

University, and has decades of experience in gathering best practices in graphic arts sales. 

Videos available 24/7 from IPA.org/SALES

Planning 
the 
Presale

Building 
Your Value 
Proposition

Gaining 
Entry

Co-Developing 
Your Value 
Proposition

Executing 
the Discovery 
Process

Formalizing 
Your Value 
Proposition

Dollarizing” 
the Sale

Proving 
the 
Concept

Managing 
the Political 
Landscape

Defending 
Your Value 
Proposition

Step 1 Step 2 Step 3 Step 4 Step 5

Step 6 Step 7 Step 8 Step 9 Step 10

Learn the steps of the consultative sale and a process for implementing solution selling into 

your sales organization with these 10 concise, power-packed, educational videos!

IPA’s Gateway to Solution Selling Resources Includes:

Videocasts◊	
	 View 10 power-packed “how-to” videos

Written Descriptions for Each Step◊	
	 Get started with goals, rationales and work products

Implementation Tools◊	
	 Utilize worksheets, homework and helpful templates

Live Chat with Patrick Morrissey◊	
	 Take part in regular live Q&A sessions

Solution Selling Discussion Forum◊	
	 Share your challenges and success stories

Solution Selling Resources◊	
	 Find suggested materials and other resources

Certificate of Completion◊	
	 Receive one signed certificate per registrant, upon completion

Take the Steps to:

Capture more market share◊	
Sell at a higher price◊	
Increase commissions◊	

Thank You
to the IPA Solution Selling Team for their input and oversight of the Solution Selling Program

Michael Danz, Mandel Graphic Solutions ◊	
Robert Godwin, Schawk, Inc. 	◊	
Trevor Haworth, CGS Publishing Technologies 		 ◊	
Alayne Jurgens, c3 Premedia Solutions 	◊	
Kevin Kohler, SGS International 	◊	

Rich Mcgee, Digital Color Image 	◊	
Louise Pauly, TotalWorks 	◊	
Gary Stafford, Lazer, Inc.	◊	
Lesia Telega, Lazer, Inc. 	◊	
Murray Todd, Total Graphics 	◊	
Renee Walsh, Schawk, Inc. ◊	

“


